Week of

Weekly Planner/Tracker for:

Weekly Live Check in Calls: Thursdays 9 am or 8:00 pm (712) 432-0080 code 288816#

Rebroadcast number for call (712) 432-1590 code 288816#

Promised High Payoff Activities

My My

Goal Score

Putting together your "Game Plan" for the week. 30 points

Telling your story and getting Educational materials out 30 pts ea (Cd, DVD, website to Prospects (Use Memory Jogger)

5 9
2 6 10
3 7 11
4 8 12
Empowerment Calls - formerly known as Follow ups w/ prospect (in person or phone) 30 points each
1 3 5
2 4 6

Customer Care/Family Plan Connections. In person, phone or emails

(Email blasts do not count) 30 p

ts ea.

1 5

9

10

11

2 6
3 7
4 8

12

Wellness Presentations, Booths OR PPL's - 100 pts ea (includes 1 X - 100 pts for scheduling & pla

nning)

Invite People to events - live, telephone or 1-1 emails (email blasts do not count) 30

0ints ea. (Can use Monthly Event

Planner)

1 4

7

2 5

8

3 6

9

"Distributor Connections" (checking in with team member, coaching call w/ team members, etc) 30 pts ea/Max 300

1 4 7
2 5 8
3 6 9

3 Way Calls, Attend PP, Potluck or Face to Face mtg. w/Upline or downli

ne, recommend 3 - 50 pts each

1 2

3




Goal Score
9O|Attendance on Live 6 WG Call 100 points Yes No

10|Listen to Recorded or 2nd Live 6 WG Call 20 points Yes No
11|VF overview with new potential distributor(s) 50 pts each

1 |2 E
[12|New Distributor Start-ups (group or individual) - any Phase 50 pts each

1 2 3
|13 |Participating in the Action Calls 100 pts (can double dip) 1 2

Promised Business Activities (choose from the following)

| 1|Listen and clear Voice-Com
Recommend 2 X /day; you get 10 points each time 20 pts max/day. 140 pts max/wk

Monday Tuesday Wedneday Thursday Friday Saturday  Sunday

| 2|Visit Websites: juiceplusvirtualfranchise.com, your juiceplus.com or nsavo.com site, 10 points per 10 mins. 70 pts/wk max

Monday___ Tuesday __ Wedneday __ Thursday __ Friday __ Saturday __ Sunday

3|Coaching call with Upline "Master Coach" 100 points

4|Coaching call with Downline (example monthly business plan) - 100 points
1 3 5

2 4 6

| S|Listen to a New Recorded call, Webinar or weekly live conference call with your 6 game team: 50 points each

1 3 5

2 4 6

|_6 Choose a one-time activity from the following: 100 points. Max 100 pts/week. Example:
Voice-Com; sign up for NSA Virtual Office; Create a Vision Statement; Attend Boot Camp, Regionals or

Conference; Make VC distribution list & make message; Make dream board; Do Mailing for PC's |

Promised Personal Activities (can create vour own) 10 pts ea - Max 70 pts each/week/Cateaorv

1|Exercise Monday  Tuesday Wedneday Thursday Friday Saturday  Sunday
2|Eating Well Monday  Tuesday  Wedneday Thursday Friday Saturday Sunday
3|Personal Relationship Monday  Tuesday  Wedneday  Thursday  Friday  Saturday  Sunday
4|Spiritual Monday __ Tuesday  Wedneday  Thursday __ Friday  Saturday  Sunday
S|Household Monday Tuesday Wedneday Thursday Friday Saturda Sunday
6|Work on personal development, The "Industry", nutrition, etc. 15 minutes/day 10pts each

Monday  Tuesday Wedneday Thursday Friday Saturda Sunday

50 Extra Points if you get your cummulative tracking sheets to upline coach, team and Nancy

by Midnite Sunday (nkroupa@aol.com). Points will not count if received after 5:00 pm Monday .
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